Ten tips to get your business on the move
Before we start, let me tell you a secret.  If work is slow the following applies.

To do nothing is to stuff it up. 
 If you just do something, work will start to flow. 
 Why? Nobody knows it just does.
Here is a brief list of ideas to get things moving:

1. Have your vehicles wrapped with graphics, the exposure will bring awareness

2. Have your logo placed on your team clothing. If you don’t have team clothing start there.

3. Produce a 2.4 x 1.2 coreflute billboard with a powerful heading and place it on a fence, pole or trailer close to your business.  Remember the heading is the answer.  

4. Place a flag or flying banner outside your business.  Most businesses suffer from prospects passing their door every day and not realizing (1) they are there or (2) what they sell.  We have had clients who have placed a flying banner outside their business and doubled their customer count.

5. Write an information type article on one of your products and have it placed as an advert in a local paper.  For eg: Ten things to know about buying a fridge. This will create interest and make you out to be the experts.
6. Arrange a business after five at your premises.  Put on some drinks and nibbles and do a presentation to the audience.  Try and arrange it through a networking group.  Eg; Chamber of Commerce 

7. Email your database with an offer or helpful tips.

8. Notify your client list of your store closure for one day to prepare for a special event.  Then invite the list to attend after hours, a one off sale open to invitees only.  If you can paper out your store front for the day it will add huge excitement and anticipation.   Works a treat. 

9. Send your client list a Cheque for x number of dollars and make the Cheque payable to you.  This is the cheapest form of discount voucher and most people will value it as it is a Cheque.  You only pay on results.  They can only spend the Cheque in your store.  Tell your bank what you are doing.  It works.

10. Phone 5 people on your customer list a day.  Just chat and ask “is there anything we can do for you right now”  I bet you never get to the end of your list.  You will be so busy you won’t have time to call.
Hope this helps and remember to do nothing is to stuff it up.  Happy marketing.
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